Margreat

CONTACT OBJECTIVE

% margreat0204@gmail.com Being a professional | want to rise at the highest level by sincerely
R, +971569624299 working in my field and want to develop my hidden potential
,capabilities and skills to my most level.i am filled with high degree of
Motivation ,enthusiasm and initiatives along with interest that go
beyond the area of expertise.

9 Behind Etisalat building, Dalturami
a, khalidiya building , Abu Dhabi.

PERSONAL DETAILS EXPERIENCE
Date of Birth = 24-03-1991 Financial analyst 21/6/2022 -
Marital Status : Married Hadaf Al khaleej commercial (UAE). 13/10/2022

*The primary responsibility is to meet the sales targets set

Nationality ~ : INDIAN by the employer. This involves identifying potential
Passport - T9179653 customers, pitching credit card products, and closing
deals.

*ldentifying and pursuing new business opportunities.

Hight - 162 cm *Convey brand information to customers and respond to
inquiries that arise.

Visastatus : Cancelled visa *Building and maintaining relationships with clients.

Providing excellent customer service to all customers, at

SKILLS all times.

*Responsible for daily/monthly sales targets

-Self motivated person. *guest *Investigate and address competitors’ activities.
service *Punctual. *Honest. *Good ‘Update and manage contact database with accurate
verbal and written communication. profiles, notes, and relevant information.

*Leadership. *Time management.
«Critical thinking. *Disciplined.

Sales executive 2019 -2022
One Assist (India)

LU UL *Meeting and greeting customers and making them feel
welcome.
LANGUAGES Advise customers by providing information on products.

*Sell products being promoted, and keep records of sales.
* English + Hindi + Punjabi *Building and maintaining relationships with clients.
*Assist the needs of the customers at the same time to
promote the product that you have been assigned.
*Monitoring and analyzing sales in data: need to keep track

of sales data, including sales volume, market trends, and



customer feedback, in order to identify areas for
improvement and make informed decisions about sales
strategies.

Sales promoter 2016-2018
Oppo(India)

*Greet all customers.

+Assisted all customers with choosing the

proper cellphone device and plan.

*Educated customers on technical features and the use of devices.
*Negotiating deals and closing sales.

*Assisted with repairing or replacing

defective devices.

+Set up new accounts, upgrades.

*Followed up with customers to ensure

satisfaction, and create sales opportunities.

*suggesting protection plans and insurance.

Sales assistant 2015-2016
D mart(India)

*Keeping a record of sales and restocking the store

accordingly.

+ Planning promotional campaigns for new products or

specials.

* Ensuring that the store is kept clean and organized.

+ Sending report of Sales ending of your shift

*Deal with customer feedback, enquiries, complaints and

refunds
EDUCATION
Bechlor in education 2013-2014

Guru Nanak dev University

Bachelor in commerce 2009-2012
Guru Nanak dev University

12th in commerce 2008-2009
C.B.S.E
10th 2006-2007

C.B.S.E



